Don’t Just Survive, THRIVE!
· Marketing your business with creativity and distinction to maintain and increase revenue, even during a slow economy.  You’ll take home at least 10 programs, ideas, workshops, internal and external promotions, and customer service ideas to increase revenue with a minimum of expense.  Additional ideas welcome!
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Other ideas:

· How to distinguish which programs to implement and how to evaluate their effectiveness for continued growth and improvement:  
_______= your time, money, energy, effort

Revenue=____________________________________________________________
______________=was it worth your investment?  

Is there a benefit to running a program that doesn’t make a “profit”?  When?  Why? 
· Let’s go over costs, revenue and profits of the following sample programs:

 Example 1:                             Example 2:                                         Example 3:

· Here are over 10 simple, inexpensive and time-efficient ways to market your business on a shoestring.  

Thank you for joining me today.  Feel free to contact me if you have any questions-

Rose Zahnn, Founder of Healthy Habits Studios

www.HealthyHabitsStudio.com               Rose@HealthyHabitsStudio.com
